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AGENDA  THURSDAY SEPTEMBER 15, 2016

8:00 am REGISTRATION & NETWORKING BREAKFAST

9:00 am CHAIRPERSON’S WELCOME AND OPENING REMARKS
 Andrew T. Kirsh, Founding Partner, SKLAR KIRSH LLP

9:15 am KEYNOTE INTERVIEW: A GLOBAL MARKET OUTLOOK  
 ON THE EVE OF A SECULAR SHIFT IN REAL ESTATE

• Understanding the macroeconomic environment in the US 
impacting real estate opportunities

• A look at investor interest: hesitation in international investment 
stemming worldwide geopolitical concerns, and global market weakness

• Discuss the untested market trend of  private equity firms acting as 
the sponsor or the LP in new deals: with their shortened investment 
horizon, can this withstand a downturn?

• Expectations for market strength in 2017, and a look at the 
potential cycle peak

• Covering the consequences of  uncertainty in both the Chinese and 
UK economies

• Exploration into the shift to private debt over bank debt 
complementing private equity in fund structures

• Potential declines in the CMBS market, and how the markets will 
respond

 Bert J. Crouch
 Managing Director, Portfolio Manager – Structured Investments
 INVESCO REAL ESTATE

Mr. Crouch joined Invesco Real Estate in 2009 to lead the formation and growth of  its 
Structured Investments platform. In his current role as Portfolio Manager, Mr. Crouch 
is primarily focused on the strategic, transactional, and fundraising sides of  both 
opportunistic and structured credit investments/originations related to commercial 
and multifamily real estate across the U.S. and Europe.

Specifically, he is the named Portfolio Manager for Invesco Mortgage Recovery 
Funds I & II along with the structured credit portfolio of  Invesco Mortgage Capital. 
Additionally, Mr. Crouch is a member of  the firm’s Investment Committee and 
Investment Strategy Group.

Before joining Invesco, Mr. Crouch served as the Director of  Acquisitions for Presidio 
Investments, a wholly-owned subsidiary of  Hunt Realty Investments, where he was 
responsible for leading the execution of  Presidio’s investment strategy focused on the 
acquisition of  secondary commercial mortgages and investments in public real estate 
securities. Prior to Presidio, Mr. Crouch worked in the New York office of  Wells Fargo’s 
Real Estate Merchant Banking Group originating and acquiring highly structured 
commercial mortgage products to round out his 15 years of  experience. 

Mr. Crouch holds a B.B.A. in finance with honors from the McCombs School of  Business at 
the University of  Texas at Austin. He has also completed Wells Fargo’s Credit Management 
Training Program in San Francisco.

 Interviewed by:
 Andrew T. Kirsh, Founding Partner, SKLAR KIRSH LLP

10:00 am SECTOR TRENDS & DEMOGRAPHICS IMPACTING   
 CAPITAL MARKETS

• A look at current cap rates: expectations on the continuation of  
low rates and mirrored yields

• Preparing for a downturn by shortening the real estate 
investment cycle

• Exploring the impact the expansion of technology has had on the office 
space revolution in the sharing economy and the “creative office”

• Geographies where investors are finding newfound returns 
• Discuss niche sectors and value-add opportunities providing 

yield in a crowded space – focus on: specialty assets and 
warehouse and industrial investments responding to ecommerce

• The viability of  construction and ground-up projects vs. acquisitions
• Complementing equity portfolios with debt investments – 

focus on alternative and subordinated debt in bridge lending, 
mezzanine, and B-notes

• Finding the right pricing structure in rental rates for multifamily 
housing in urban centers

• Trends in transportation: a push back into the suburbs vs. 
urbanization

Sam Alison, Regional Director, STAN JOHNSON COMPANY

Jonathan Epstein, Partner, Head of West Coast, GREENOAK REAL ESTATE

Nathan Whigham, Director of Business Development, CLEANFUND

Moderator:
David Lynn, CEO & Chairman of  the Board, VEREST MEDICAL 
CORE PROPERTIES

10:45 am MORNING NETWORKING BREAK
One-on-One Networking Session. Alongside the networking break, we will 
be running a series of  concise meetings, where real estate investors, asset 
managers, and operators will connect and evaluate the potential for mutual 
business endeavors. (Pre-registration is required to attend this session.)

11:30 am LP EXPECTATIONS, TARGETS AND RISK AND RETURN
 APPETITES FOR 2017

• Discuss LP expectations on yield and asset classes providing 
returns for 2017Understanding what LPs are looking for, who they 
are partnering with, and how they are building these relationships

• Learn the evolution of  an operator working with LPs and reaching 
the institutional investor capital

• Breaking down the variable terms and conditions across capital 
sources and understanding each of  their nuances

• Looking at opportunities with GP and LP co-investments
• Investment trends in existing debt and securities
• Niche areas where investors are looking outside of  the traditional 

asset classes for diversification and higher yield returns
• Focus on: senior housing, student housing, self-storage, data 

centers, etc. 
• Responding to current marketplace expectations and investment 

criteria and structure LPs are looking for
 Dani Evanson, Managing Director, RMA, INC.
 Matthew Gorelik, Founder, Chairman & CEO, TOWNSHIP CAPITAL
 Fred Pierce, President & CEO, PIERCE EDUCATION PROPERTIES 
 Jonathan Lotter, Managing Partner, APPIAN CAPITAL

Moderator:
 Malcolm Davies, Managing Director, HFF

12:15 pm THE OPERATOR PERSPECTIVE: RELATIONSHIPS,   
 TARGET MARKETS AND FUNDRAISING

• Sector focus for new developments and acquisitions
• Understanding the relationship between the operator and the investor
• Discuss where operators are focusing efforts now: debt vs. equity, 

and challenges in construction lending vs. acquisitions
• Anticipating market needs in geographies and niche sectors and classes
• Developing partnerships with investors, and working out 

agreeable terms
• Breaking down the potential opportunities and challenges in 

mixed-use real estate
• Prospects in creating unique and tailored spaces for a premium

 Matthew S. Romney, Managing Director, SUNDANCE BAY
 Matthew Ahrens, SVP, Acquisitions, RISING REALTY PARTNERS
 Tom Orradre, Managing Partner, ISLES RANCH PARTNERS
 David Madrid, Managing Director, MDRD GROUP
 Jim Hibbert, CEO & Managing Director, NOBLE STREET ADVISORS
 Moderator: 
 Andrew T. Kirsh, Founding Partner, SKLAR KIRSH LLP

1:00 pm NETWORKING LUNCH

2:15 pm ROUNDTABLE DISCUSSIONS
These sessions will provide you with a unique opportunity to 
discuss the most pertinent business trends in the real estate 
private equity industry with your peers. These sessions are 
designed to allow you to share your expertise with a small, 
intimate group of  attendees, and directly interact with experts 
leading the sector. Choose between one of  the following topics:

 
 ROUNDTABLE 1
 Next Generation Fundraising Strategies and Partnerships

• The importance of  finding the right partner, and working out 
mutually beneficial deal structures

• Finding the right capital, and enough of  it, for a ground-up 
development or a new acquisition

• Types of  capital professionals are targeting now, and how to secure it
• Discover which new fundraising strategies are getting traction, 

and how to utilize them for your own project
• Challenges, benefits, and compliance requirements for online 

fundraising
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LUNCHEON WORKSHOP
OPPORTUNITIES IN LOAN ORIGINATION: UNDERSTANDING 
THE RANGE OF DEBT STRUCTURES
THURSDAY SEPTEMBER 15, 2016  1 : 1 5  p m  t o  2 : 1 5  p m

WHAT WILL BE COVERED:
This workshop will focus on the full range of  available debt structures, and unpack 
the opportunities available that will allow investors to complement their current 
equity portfolio. Here we will cover:

•   An overview of  available debt structures and their associated risks: combining senior, 
mezz, B notes, and other forms of  subordinated debt, and how to price it

•   Alternative lenders providing credit services, and opportunities within the lending 
sphere 

•   The replacement of  private debt funds to traditional lending with the hole left by 
banks: responding to unmet lending demands

•   Understanding the restrictions on large banks that are opening up opportunities for 
non-bank lenders, and what still needs to be done to meet compliance requirements

•   The role of  balance sheet lenders with private equity firms in the debt space

You will leave this session with a much better understanding of  available debt structures, 
and the risks and opportunities available to you. The intimate format will provide you 
with new contacts looking to enter into the sector with you, and potential business 
opportunities to diversify your portfolio.

WORKSHOP LEADERS: 

AGENDA  THURSDAY SEPTEMBER 15, 2016

Kevin Miller
Co-President & CEO 
THOROFARE CAPITAL

Jerry Dunn
Principal & CEO
A10 CAPITAL

   
    

• Understanding different types of  crowdfunding, and potent ial 
opportunities on a per-project basis

 Forrest Jinks, Managing Partner, ALTUS EQUITY GROUP, LP
 Alexander Fraser, Managing Director, GI PARTNERS

ROUNDTABLE 2
 Investment Transaction Trends and the Problem with    
 Dry Powder

• The prospect of  investors acting as loan originators, and 
understanding the new challenges associated with this new role

• Challenges with HVCRE loans, and retaining that additional 15% risk
• The future of  blind pool funds, and what to do with the recent 

issue of  dry powder
• Opportunities in club deals brought on by institutional investors
• All-time high valuations, and the availability of  affordable 

opportunities
• Quick turnarounds in the increased selling market – preparing for 

a downturn during in this peak pricing market

 Steve Fried. Principal, MESA WEST CAPITAL

3:00 pm AFTERNOON NETWORKING BREAK

3:20 pm UTILIZING FOREIGN CAPITAL FOR U.S. REAL ESTATE
• Understanding the challenges with regulatory and compliance issues: 

the easing of  FIRPTA, and potential opportunities with EB-5
• Tax hurdles for foreign investment in US REITs and funds
• Asset class targets and sectors foreign investors are seeking in the 

US, and how to accommodate
• What to expect in 2017 from these investors, and which countries 

provide the majority of  capital
• Potentially unstable global economies driving investment in US real 

estate
• The investor response to rising property costs

 Daniel Carter, CEO & Founder, WINDMILL INVESTMENTS 

 Sandeep Pathak, Managing Director, ACKMAN ZIFF REAL ESTATE 
 Joaquin de Monet, Founder & Managing Partner, PALISADES   
 CAPITAL REALTY ADVISORS

 Moderator:
 Scott Lyle, Chief  Operating Officer, PALISADES CAPITAL REALTY  
 ADVISORS
 
4:00 pm BEST PRACTICES OPEN FORUM: ANALYZING THE   
 NEGOTIATION FRAMEWORK

This session will examine the negotiation process, due diligence, 
and funding strategies in a recent transaction. This will be 
structured as an interactive case study, and provide a forum to 
explain and examine the intricate processes involved while opening 
the floor for discussion. It will provide a tangible example of  the 
concepts covered today, and give you insight on how to apply these 
strategies from this successful transaction to your own.
• Sourcing the deal
• Navigating the challenges in negotiation and due diligence
• Executing and finalizing the transaction
• Open forum discussion on the tangible representation of  future 

transactions

 Bob Champion, Founder & CEO, CHAMPION REAL ESTATE   
 COMPANY

4:30 pm CHAIRPERSON’S SUMMARY & NETWORKING   
 RECEPTION
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Terms and Conditions
Payment Policy
•  Payment is due in full at the time of registration and includes lunches, refreshments   

and detailed conference materials.
•  Your registration will not be confi rmed until payment is received and may be 

subject to cancellation.

iGlobal Forum Cancellation, Postponement and Substitution Policy
•  You may substitute delegates at any time. iGlobal Forum does not provide refunds 

for cancellations.
•  For cancellations received in writing more than seven (7) days prior to the 

conference you will receive a 100% credit to be used at another iGlobal Forum 
conference for up to one year from the date of issuance.

•  For cancellations received seven (7) days or less prior to an event (including 
day 7), no credit will be issued. In the event that iGlobal Forum cancels an event, 
delegate payments at the date of cancellation will be credited to a future 
iGlobal Forum event. This credit will be available for up to one year from the 
date of issuance.

•  In the event that iGlobal Forum postpones an event, delegate payments at the 
postponement date will be credited towards the rescheduled date. If the delegate 
is unable to attend the rescheduled event, the delegate will receive a 100% credit 
representing payments made towards a future iGlobal Forum event. This credit 
will be available for up to one year from the date of issuance. No refunds will be 
available for cancellations or postponements.

YES! Please Register Me:
NAME _________________________________________________________________________________________________________________________________    

JOB TITLE ______________________________________________________________________________________________________________________________

ORGANIZATION    _________________________________________________________________________________________________________________________________

ADDRESS ______________________________________________________________ CITY ____________________________________ STATE __________ ZIP ___________

PHONE______________________________________________________ E-MAIL ___________________________________________________________________

Charge my   Amex   Visa   Mastercard   Discover

Card #___________________________________________________________ Exp. Date ______/______ CVM Code ___________

 Conference only    Full Conference & Workshop Pass

Individual Workshop, select:

  Workshop A   Workshop B   Workshop C and/or    Luncheon Workshop    ONE-ON-ONE Speed Networking Pass

 I cannot attend, but please keep me informed of all future events. 

 I am interested in speaking opportunities, sponsorships and exhibiting at the event.

•  iGlobal Forum is not responsible for any loss or damage as a result of a substitution, 
alteration or cancellation/postponement of an event. iGlobal Forum shall assume 
no liability whatsoever in the event this conference is cancelled, rescheduled 
or postponed due to a fortuitous event, Act of God, unforeseen occurrence or 
any other event that renders performance of this conference impracticable or 
impossible. For purposes of this clause, a fortuitous event shall include, but not be 
limited to: war, fi re, labor strike, extreme weather or other emergency.

•  Please note that speakers and topics were confi rmed at the time of publishing, 
however, circumstances beyond the control of the organizers may necessitate 
substitutions, alterations or cancellations of the speakers and/or topics. As such, 
iGlobal Forum reserves the right to alter or modify the advertised speakers and/
or topics if necessary. Any substitutions or alterations will be updated on our web 
page as soon as possible.

Discounts
•  All discounts must require payment at time of registration and before the cut-off 

date in order to receive any discount.
•  Any discounts offered whether by iGlobal Forum (including team discounts) must 

also require payment at the time of registration.
•  All discount offers cannot be combined with any other offer.
•  To accommodate attorneys applying for CLE credits on this event, we offer 

discounted rates for specifi c salary ranges and areas of practice. Please see 
additional downloadable affi rmation and registration form for rates and deadlines.

  

EASY TO REGISTER:
Web:    www.iglobalforum.com/repe15

Email:  info@iglobalforum.com

Call:     212.752.7760

Fax:     212.202.4220
SEPTEMBER 14  &  15 ,  2016   |   LOS  ANGELES

15th GLOBAL REAL ESTATE
PRIVATE EQUITY
S U M M I T : W E S T

    

       June 15, 2016 $999 $1,895 $249 $199        

 July 15, 2016 $1,099 $1,995 $299 $199        

 August 15, 2016 $1,199 $2,195 $349 $199        

 September 14, 2016 $1,299 $2,495 $399 $199

 REGISTER  CONFERENCE FULL CONFERENCE & INDIVIDUAL ONE-ON-ONE
 BY ONLY WORKSHOP PASS WORKSHOP NETWORKING PASS 


